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During his presentation, Mr. Satish shared his personal journey and success as a
food technologist, motivating the audience to pursue a strategic career approach
in the field. He emphasized the importance of gaining practical experience



through internships and industry collaborations to complement academic
knowledge.

One of the key highlights of his talk was the immense potential and exciting
opportunities in techno-commercial sales and marketing for food technologists.
Mr. Satish discussed how professionals in this role can leverage their technical
expertise to bridge the gap between scientific concepts and market demands,
effectively promoting and selling food products.

He emphasized the need for food technologists to develop a strong understanding
of consumer preferences, market trends, and regulatory requirements to succeed
in techno-commercial roles. Mr. Satish highlighted the importance of adapting to
changing consumer needs, such as the growing demand for healthier and
sustainable food options.
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Throughout the talk, Mr. Satish provided valuable insights into the skills required
for success in techno-commercial sales and marketing, including effective
communication, negotiation, and relationship-building. He also stressed the
significance of continuously upgrading one's knowledge and skills through
workshops, certifications, and professional development programs.

Attendees were captivated by Mr. Satish's practical examples and success stories,
which illustrated the diverse career paths available within the food industry. His
talk sparked interactive discussions, with participants sharing their experiences
and seeking advice on career progression. The event concluded with attendees
feeling inspired and motivated to pursue a career as food technologists in techno-
commercial roles. They appreciated Mr. Satish's guidance on developing a well-
rounded skill set, finding the right opportunities, and maintaining a proactive
approach towards career advancement.

Overall, Mr. Satish's talk on career approach as a food technologist and
opportunities in techno-commercial sales/marketing provided valuable insights
and guidance to the audience. His expertise and experiences served as a source of
inspiration for aspiring food technologists, empowering them to make informed
decisions and excel in this dynamic and rewarding field.



